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“Have a plan.”  In advance of the arrival of Hurricane 

Irma, and all of her recent past predecessors, that’s the 

sage advice most frequently given by emergency 

management officials to those of us projected to be in 

the storm’s path.  By “plan”, of course, they mean the 

details of when and where you might evacuate, steps to 

take to protect your assets, and how you might function 

without access to water, fuel, electricity, internet, or cell 

phone service for an extended period.  After ravaging 

the Caribbean, Hurricane Irma came ashore on Sunday, 

September 10th and roared up the Tamiami Trail, 

impacting friends, family, clients, and businesses from 

the Florida Keys to the Tampa Bay area, and on to the 

Southeastern U.S.  Thankfully, the expected wall of 

water did not meet the truly frightening expectations.  

Still, all of the NGA team, as well as many of our clients, 

were touched by Irma in some manner. At the very least, 

we were all forced to test our preparedness. 

Personally, we learned that neither homeowner’s nor 

flood insurance covers landscaping damage, regardless 

of the extent or cost.  Professionally, we validated the 

sufficiency of our firm’s Disaster Recovery Plan, and 

tested our ability to communicate and continue to 

conduct “business sort of as usual” from remote, less 

affected locations.  In classic proof of the old adage that 

“life goes on”, the rest of the world, including the 

investment markets, paused only briefly to gawk and 

express concern over the hurricane. Before long it was 

back to the current cast of characters commanding 

media attention, such as North Korea, the President’s 

latest tweets, the National Anthem protests by NFL 

players and, lest we forget, legitimately important  

 

business such as health care and tax reform.  In our 

“after action report”, we were comforted by our ability 

to access real-time information, to make trades, and to 

manage client portfolios.  While not as efficient or 

comfortable as a typical day at the office, we concluded 

the disruption did not prevent us from conducting 

business.  Indeed, it was good to have a plan. 

So unpredictable are the paths and potential destruction 

from hurricanes that people get themselves and their 

homes ready without knowing if, when, or how the 

storm might ultimately affect them.  It may take a bit of 

imagination, but there are parallels between preparing 

for an approaching storm and positioning your portfolio 

for the prospects of rising interest rates.  We have been 

expecting interest rates to rise, albeit modestly, and have 

correspondingly worked diligently to maintain a 

relatively short collective duration within our fixed 

income investments.  And, while not the exclusive 

reason we are excited to have attracted Isaac Codrey, 

CFA to the NGA team earlier this year, it sure is a 

tangible benefit to have someone with his specific bond-

related analytical skills, knowledge, and experience to 

help as we navigate a changing yield curve and the near 

daily calls and maturities of bonds. 

Reviewing markets from a broader vantage point, there 

is no real evidence of deterioration of global financial 

conditions as we head into the final quarter of the year.  

By investment style and discipline, we continue to do 

our part, investing in properly sized positions of 

companies that only meet our stringent financial 

requirements, and constructing and thoughtfully 

tweaking portfolios that are diversified by geography, 

“Everybody has a plan until they get punched in the face” 
                              ~Champion boxer, Mike Tyson 
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industry sector, and market capitalization.  It is wise to 

prepare and take steps to guard against the risks of 

Mother Nature related calamities when the Weather 

Channel reports are absent of immediate threats.  Much 

like stocking up with fuel, water, and non-perishable 

food, we encourage our clients to periodically assess the 

level of comfort they have with their investment plan 

(asset allocation).  If uneasy, let’s do a check of your 

“generator” (zero risk cash reserve) and consider ways 

to resume your peace of mind.  After all, absent some 

catastrophic geo-political catalyst, we are not forecasting 

an imminent recession, or even a meaningful investment 

markets sell off. However, the possibility of getting 

rhetorically punched in the face, like we did with 

Hurricane Irma, certainly still exists.  Our suggestion… 

Have a plan. 

Coincidentally, Hurricane Irma arrived in Naples in the 

same breath as the 6th anniversary of the founding of 

Naples Global Advisors.  We finish the 3rd quarter of 

our sixth year with more than $480 million in client 

assets under management, and a newly established 

affiliate office in Vero Beach, Florida. Geographic 

expansion in this manner was not part of our original 

plan, but when all the right pieces fell into place and the 

opportunity arose, we felt compelled to act. We are very 

fortunate to have the opportunity to join with a group 

of respected and like-minded professionals, who for 

some time have expressed appreciation for our 

philosophy and approach. We are excited to have found 

a way to work together in their desire to replicate our 

model in their hometown.  With the formation of Vero 

Beach Global Advisors (www.VBglobaladvisors.com), 

we add two more CFA Charterholders to our team in 

Andrew Hartline and Dave Griffis, while at the same 

time expanding our client service strength with the 

addition of relationship manager Andrea Mignano.  

Another example of an opportunity that arose from 

many long-time pieces falling into place was the recent 5% 

minority stake capital investment made by the Sundance 

Family Trust in our firm. Practicing what we preach, we 

believe that diversification is crucial to the success of 

not only a portfolio, but also firms like ours. A perpetual 

and flexible ownership base protects the long term 

viability of our firm, allowing us to have plans as long as 

our clients’! Additionally, we believe in the concept of 

personal accountability, and hope all of our newer team 

members will one day own an interest in NGA.  Like 

the new affiliate office, the equity investment in our firm 

was not part of any earlier established plan, or the 

beginning stages of an expected trend.  Nor does it 

represent a change in leadership, philosophy, or strategic 

plan for the firm.  Instead, it was a result of the 

confluence of timing, opportunity, long-established 

relationships, and mutual professional admiration. 

Reminiscing on the past six years, we look back with 

fondness at the past contributors to our firm. NGA 

member Nikki Felts resigned during the second quarter 

to spend more time with her young family. Nikki was a 

valuable teammate, and she will be missed both 

personally and professionally. And while the past brings 

with it fondness, the future presents excitement, as we 

strive to maintain our service value proposition while we 

continue to grow as a firm. Maintaining our standard of 

service is of utmost importance, and with that in mind 

we keep a vigilant eye on the horizon for opportunities 

to continue to contribute to our clients’ success over the 

next six years and beyond.  To that end, we are excited 

about the value Isaac is certain to add to the portfolio 

management process, and enthusiastic about the 

prospects of the most recent addition to our service 

team, Sara Perkins.  Please join us in welcoming Sara 

and Isaac, as well as our new Vero Beach partners.  All 

of these items are reported in our most recent SEC 

Form ADV.  A complete copy of the SEC Form ADV 

is available upon request at 

www.naplesglobaladvisors.com or by calling Kerry 

Geroy at 239-776-7905. 

 

Naples Global Advisors, LLC is governed under the Securities and Exchange Commission as an Investment Advisor under the Investment Advisors Act of 1940. 

All investments contain risk and may lose value.  This material contains the opinions of Naples Global Advisors, LLC, which a re subject to change based on 

evolving market and economic conditions.  This material has been distributed for informational purposes only and should not be considered as inves tment advice 

or a recommendation of any particular strategy.  

 


